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10-Keep your clients happy
9-Give your clients what they expect
8-Be clear about what your clients expect
7-Only promise what you can produce
6-Be clear about what you can produce
5-And when
4-Don’t underbid
3-Get paid as you go
2-Pay attention to your gut
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And the number 1secret to getting paid
.
.
.
WRITE IT DOWN before, during and 
after!
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SERVICES
ACCEPTANCE
PAYMENT

(c) Nina Yablok

 

2008 4



ACCEPTANCE

TIMING
FAILURE TO ACCEPT
STANDARD FOR ACCEPTANCE

(c) Nina Yablok

 

2008 5



PAYMENT

TIMING
Calculate
Earn
Pay
LATE CHARGES
PAYING UNDISPUTED
EXPENSES
ATTORNEYS’ FEES
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WWW.BIZBLAWG.COM
SEARCH FOR “Getting Paid”
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http://www.bizblawg.com/


When in wonder, when in doubt, run in circles 
then send an email.
Read your emails.
Tell a complete story
Save everything
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Have a plan
Follow up
Set deadlines
Don’t threaten what you want to do
Offer a reason to resolve
A dime in your pocket today is worth… what?
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